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How to use this sheet:
1. Write your top 5 clients in the left column (or yourself, if you're just starting).
2. For each client, fill in specific names of people in their life — family, coworkers, friends, hobby partners.
3. At the 90-day Goal Review, use these names to make specific referral asks. Don't say "do you know anyone?"
4. After the conversation, follow up with the referred person immediately.

Client Family Coworker Friend Hobby

Remember:
•  Be specific. Use names. "What would it take to get Sarah in here?" beats "Do you know anyone?"
•  Start with the closest ring (family) and work outward to friends, coworkers, then hobby partners.
•  Your results don't speak for themselves. You need to speak for yourself.
•  Follow up with the referred person immediately — the same day if possible.

businessisgood.com Based on Affinity Marketing by Chris Cooper


